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Q&A Time

First, we will go through a run down 
of Topic Research and POC, and then 
we we answer all questions submitted 
prior to today’s call through the form 
in the AIA dashboard (Top 20).

Average length: 45 - 60 mins.



Special Segment!

Today’s Q&A is on:

1. Finding a book topic
2. Establishing Proof of Concept for 

your book topic

*** General questions will resume 
on the next Q&A. ***



Open Q&A

Submit your Topic or Proof of 
Concept questions live on the 
call in the Zoom Q&A field. We 
will pick and choose the best 
questions to answer.



FYI

There are many students on this call, all at different points in their 
publishing journey. We receive many questions and do our best to 
choose the ones that are applicable and helpful to the majority of 
attendees on this call.

We would rather spend more time going deep into a good question 
rather than rushing from one question to the next. Therefore, we will 
pick and choose the best questions.



Most Frequently Asked Q&A Questions:

Visit our Help Center
help.publishing.com

● Account related (resetting password, 
Facebook group, etc.)

● KDSpy, incognito, Chrome etc.
● 7 Day Profit Challenge
● Pen names

In the Help Center, you will find clear answers (with 
videos) to all of these questions, so we will likely 
skip all questions related to these topics.



Change your chat 
setting to 

“Everyone”



AIA students on Q&A calls get monthly 

discount codes from Publishing Services for 

various packages. New codes shared monthly 

and active all month.

APLUS10

Students get 10% off A+ Content 

Package.

PS Monthly Discount - August



Special Benefits For Students

We know you’ll have questions on setting up a business, so we’ve partnered with Prime Corporate Services to 
provide you discounts and expert guidance!

Prime Corporate Services was founded with a goal to help entrepreneurs, investors, traders, and 
small business owners.  They offer a free 45-minute strategy session around asset protection, tax 
savings, and business credit development.

Book your free call through this link:  
https://www.primecorporateservices.com/publishing-com-44/

🥳





Let’s Begin!



1. How To Find A Topic

2. Finding Proof Of Concept (POC)

3. Q&A



How To Find A Topic



A good book topic:

Solves a specific problem, solved in a specific 
way for a specific group of people

● Clearly state what the book is actually about
● Terms people are searching on Amazon
● Specific (not vague)

Good book topic = usually between 2 - 6 words

What IS a Book Topic?
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● Book titles

● Niches

● Sub-niches

● Vague terms

● Famous authors

Ask yourself - Are people searching for these 

terms regularly on Amazon?

What ISN’T a Book Topic?
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Note: Dummies books will not be 

used for POC but can help you get 

ideas





Brainstorm With ChatGPT



Is Inner Peace a 
good topic?



Too Broad -
We don’t know 
what it’s about 
or who it’s for



Using ChatGPT, 
we can break it 
down



● What would some good 

subtopics be for Inner 

Peace?



● From those 10 topics, can you 

identify 3 keywords for each that 

could also be a topic?



What is the book about?

Who is it for?

● If I am writing a book on Stress 

Management, who would be the 

target audience?



Work Backwards

● Topic doesn’t meet POC

● Ask ChatGPT why someone would need a 

book on this topic

● Boom! More topic ideas

● Then get even more ideas by asking it for some 

keywords that could be potential book topics



● Why would someone need a book 

on Inner Peace?



Use Autosuggestion



AMZ Suggestion Expander



Is the book topic in demand?

Proof of Concept
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Review from the Course

Number of Reviews:  =< 150

Est. Monthly Sales:   => $500

Same topic

Same audience

+

Proof of Concept



Proof of Concept
Example:



Example:



Example:

4 books

Under 150

reviews



Example:

3 books

Over $500

/month
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written 

for?
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Do we have proof of concept?

Proof of Concept



Do we have proof of concept?

Proof of Concept



What topics would you like to check?

Live Walkthroughs

Proof of Concept



Investigate any red flag:

Red Flags

Proof of Concept

- Price is over $30

- Page count is 350+

- 0 reviews, lots of sales

Automatic disqualification

- Low content books

- Journals

- Workbooks

- Bundles



How do you identify a Textbook?

Disqualified!

Textbooks

https://www.amazon.ca/First-USMLE-

Step-Thirty-Third/dp/1264946627

https://www.amazon.ca/First-USMLE-Step-Thirty-Third/dp/1264946627
https://www.amazon.ca/First-USMLE-Step-Thirty-Third/dp/1264946627


Who are well known textbook publishers?

Textbooks

1. McGraw-Hill

2. Pearson

3. Scholastic

4. Cengage Learning

5. Houghton Mifflin Harcourt

6. Emerald Group Publishing

7. Macmillan Learning

8. Wolters Kluwer

9. Wiley Publishing

10. Routledge Taylor and Francis Group



How do you know if they’re an Authority Figure?

Authority Figures

1. Over 150 reviews

2. The book is a “second edition” or greater

3. Fame or accomplishment is listed in their book 

description

4. They have healthy sales with 0 reviews 

showing in KDSpy

Example:

https://www.amazon.com/Invisible-Child-

Survival-American-

Pulitzer/dp/0812986954/

https://www.amazon.com/Invisible-Child-Survival-American-Pulitzer/dp/0812986954/
https://www.amazon.com/Invisible-Child-Survival-American-Pulitzer/dp/0812986954/
https://www.amazon.com/Invisible-Child-Survival-American-Pulitzer/dp/0812986954/


How do you know if they’re an Authority Figure?

Authority Figures

They dominate a niche!



Submitted Questions 

(Then Q&A Submissions on Zoom)



Heather Bedient

Hi coaches!  Thanks for all you do in advance!  I submitted this question last week 
and you did not make it to me... I have done POC on my topic and it passes but I 
wanted to run it by the coaches since it is my first 30K book.  "Chair Yoga for Seniors 
over 60".  This is the topic that resonates the most with me, but when I saw all the 
other books online I wonder how successful my book can be if there are already so 
many other books on this topic.  



Questions? 

What additional questions can 

we answer for you?
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